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ALL RESIDENTIAL PRODUCT TYPES SOLD
CLOSERTO ASKING PRICES COMPARED TO Detached and townhome listings moved somewhat slower in January
than the month prior, though townhomes continue to absorb faster
DECEMBER 2017. While it's probably too early to tell, new than in January 2017.
mortgage regulations seem to have little effect on condo pricing as CONDOS ON THE OTHER HAND ARE MOVING

this product type continues to sell close to asking prices.

FASTER THAN THEY HAVE SINCE AUGUST 2017.

GREATER VANCOUVER

The sales to active listings ratio fell across all residential product types in
SA L E S TO ACT I V E January with detached product now dipping below the 12% threshold that

analysts consider “buyer’s market” territory. The ratios for multi-family

L I ST I N G S RATI O product remains firmly entrenched in a seller’s market.
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The Home Price Index measures the price of a benchmark, or typical, property in a given market and is not influenced by the
GREATER VANCOUVER change in composition of properties sold, which can fluctuate quite significantly from month to month. As a result, this metric
isamore pure and stable representation of market price change than average or median prices.

H P I P R I C E S Albeit marginally, the benchmark price of detached homesin Greater Vancouver fell for the fourth consecutive month injJanuary,

while townhome pricing remained relatively static. Condo product continues to realize strong gains in pricing.
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Listings were up considerably across all residential product types in January, however, the number of
GREATER VANCOUVER available listings is still well below historical averages suggesting that the end to the regions supply
problem is nowhere in sight. Surprisingly, the number of completed deals across all residential product

SA L E S & types was actually down relative to December 2017, yet still remains about 7% above the 10 year January

sales average.

ACTIVE LISTINGS

Note: Active listings is the count taken on the last day of the month, meaning homes listed and sold within
the month are not counted.
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JANUARY IN QUOTES

“ Attached and apartment homes are in demand across Metro Vancouver
while detached home buyers are facing less competition today. J))

-Real Estate Board of Greater Vancouver

€€ Demand remains elevated and listings scarce in the attached and
apartment markets across Metro Vancouver. Buyers in the detached
market are facing less competition and have much more selection to
choose. For detached home sellers to be successful, it’s important to set

prices that reflect today’s market trends. ) €L The demand for transit oriented wood frame and concrete apartment sites
in the Tri-Cities is incredibly strong right now. As both resale values and
-Jill Oudil, President rental rates continue to rise in thes region, our developer clients that have
Real Estate Board of Greater Vancouver traditionally focused on areas South of the Fraser River have taken notice
and are keen to capitalize on well located, well priced opportunities. ,,

-Frontline Real Estate Services Ltd.

Adam Lawrence Owen Yates
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E.&O.E: This document/email has been prepared by Frontline Real Estate Services Ltd. for advertising and general information only. The information contained
herein was obtained from sources which we deem reliable and, while thought to be correct, is not guaranteed by Frontline Real Estate Services Ltd. Any
interested party should undertake their own inquiries as to the accuracy of the information. Frontline Real Estate Services Ltd. excludes unequivocally all
inferred or implied terms, conditions and warranties arising out of this document and excludes all liability for loss and damages arising there from. F L R E . c A




